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Milo & Michelle McGarry
Selling The Tri-Cities for Over 30 years

We have proudly built our business over the last 30 years by putting 
our client’s needs first. We will always work honestly and with integrity 
to get you the highest price possible for your home. We understand 
that your home is quite often your greatest asset, therefore earning 
your trust is of the greatest importance to us.

We will use our experience and expertise to make the selling process 
as easy and stress free as possible. We believe in open and honest lines 
of communication and will always follow through with what we have 
promised.

We are enthusiastic about our community and where it is heading. We 
find it very rewarding helping people discover what we love about the 
Tri-Cities, and what a great place it is to raise a family. We take pride 
in being an advocate for our area and enjoy staying abreast of all the 
exciting changes.

Sterling Realty  INDEPENDENTLY OWNED AND OPERATED

#801 - 220 Brew Street | Port Moody, BC, V3H 0H6



Our Client Service Promise



Full time Realtors since 1987, we have experienced many different 
and challenging market conditions. We have the experience to help 
our clients fulfill their goals in any real estate market.

We both graduated from BCIT in Marketing Management with a specialty in Real Estate. 
Our marketing skills help our clients get top dollar for their home by using innovative ways 
to promote and advertise their property.

Local Market Expert
95% of our business is in the Tri-City Area. Michelle was born and raised in Coquitlam, and 
now with Milo has raised 2 daughters in this wonderful community. We see over 100 homes 
per month, staying sharp on current market inventory and potential competition for your 
home. This makes us experts on prices in our area.

Royal LePage 
Sterling Realty
• When you sell your home with 
 a Royal LePage Agent, you’re 
 receiving the benefit of 
 billions of dollars of 
 advertising that makes Royal 
 LePage the real estate leader 
 that it is today

• Top Market share in the Tri-
 Cities, selling more homes 
 than any other brokerages

• Royal LePage Associates have 
 more real estate experience 
 than other real estate agents

• Our office is open 7 days 
 a week



What you get when you hire
Milo & Michelle McGarry



Buying The Right Property

Approach the home buying process objectively:
• The perfect home does not exist

• Well priced, clean homes sell quickly

• Avoid “Buyer’s Remorse” - the grass is not always greener on the other side

After viewing each property, 
ask yourself 5 important questions:

• What did I like/dislike about the property?

• What would I consider changing?

• Should I keep looking?

• Could I see myself owning this property?

• Did the home feel right? (trust your instincts)

Things to pay attention to:
• How much natural sunlight is there?

• Layout of the home and which direction it faces

• Does it have a view?

• Street noise and elevation from the ground

• Neighbourhood, surroundings and potential developments

• Walk score, parking and accessibility to things you find important



Buyers Cost Guide

GST
• If you buy a newly constructed home you must pay the GST.

Property Transfer Tax (PTT)
• 1% on the first $200,000,
• 2% on the portion of the fair market value greater than $200,000 and up to 
 and including $2,000,000, and
• 3% on the portion of the fair market value greater than $2,000,000.

The First Time Home buyer Program offers an exemption to the PTT if the purchase price 
is under $500,000. There is also a newly built home exemption when the price is under 
$750,000. See  www.gov.bc.ca/propertytransfertax to read the fine print

Mortgage Loan Insurance
• If you get a high ratio mortgage (a mortgage where you have less than 20% as a  
 down payment) you will have to buy mortgage loan insurance from CMHC or a private  
 company. The premiums can range from 2.4% to 4% of the mortgage amount.

Appraisal
• Before your lender approves your mortgage, you may be required to have an appraisal  
 done on the property. Sometimes your lender will cover this cost if you request.  
 Appraisals range from $150-$300.

Survey Certificate Fee
• Your lender may require an up to date survey of the property if you are buying a  
 detached home. If the seller does not have one already, the cost ranges from $150-$400.

Home Inspection Fee
• Most Realtors strongly recommend that you get a home inpsection by a certified  
 home inspector. This will give you peace of mind by removing uncertainty when  
 purchasing a home. It will cost you from $350-$800 depending on the size of the home.

Legal Fees
• Lawyer or notary fees for closing the sale, vary according to the complexity of the  
 transaction but usually range from $700-$1000.
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We will meet to discuss your wish list in your preferred 
neighbourhoods

We will select homes for viewing that fit within your budget and best 
satisty your wish list.

Once we find a home that you love, we will evaluate the property 
using comparable listings and sales to determine its market value.

We will prepare a Contract of Purchase and Sale for you and we 
will negotiate with the seller on your behalf to get you the best 
possible price.

Once we have an accepted offer, you will typically have 7 days (the 
subject removal period) to fulfill the conditions (subject clauses) 
included in the Contract of Purchase and Sale.

Once you are satisfied with the documents, have financing in place and 
have done a home inspection, you will be ready to remove subjects and 
come up with your deposit money. Your purchase is now a firm sale.

The Lawyer or Notary you choose will contact you within 1-2 
weeks of the completion date to arrange a date and time to sign 
the closing documents. Our office will send all the necessary 
paperwork to your notary on your behalf.

8 Get ready for your move in date. We will be there to hand over the 
keys to your new home on the possession date and handle any last 
minute details.

The Steps to Buying Your Home



We have now found the right property, so the next step is to prepare an offer. The majority 
of offers will use a standard MLS Contract of Purchase and Sale

Deposit
There is no standard deposit amount but a common practice in our marketplace is a 
deposit of 5% of the purchase price. The deposit is typically paid within 24 hours of 
subject removal by way of a bank draft and is held in the Royal LePage Sterling Realty 
trust account until your completion day.

Purchase Price
Prior to making an offer, we will prepare a Comparative Market Analysis on the property to 
determine its actual market value. Once we have a value in mind, we will negotiate on your 
behalf to get the best possible price.

Completion & Possession Dates
What day would you like to move into your new home? We will need to ensure that there 
is enough time to complete the sale (usually at least 3 weeks). You will also want to consider 
your current living arrangements - do you need time to sell your property? If you are renting, 
when does your lease expire and how much notice will you have to give your landlord?

Inclusions
A list of items which are not attached to the building (chattels), but which you would like 
included in the purchase price such as appliances, curtains, vacuum system etc.

Subjects
A list of conditions to be satisfied before the sale can happen. Subjects can include 
financing, building inspection, title search & property disclosure statement. These subjects 
have a subject removal date of usually one week.

Offer Expiry
The time the offer will expire and can no longer be accepted. Once we have made an offer, 
the Seller can respond in one of three ways:

1.  Accept the offer exactly as written - this creates a legally binding contract.
2.  Reject the offer outright - the negotiation stops, the Seller is not interested.
3.  Counter Offer - if the Seller changes anything in your offer, it is a counter offer back  
 to you. You then have the option to accept the changes or counter the offer again.  
 This process will continue until either you have acceptance or it is decided an  
 agreement cannot be reached.

Making an Offer



The Selling Process 
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MEET WITH US TO GO OVER FEATURES OF YOUR 
HOME INCLUDING UPDATES AND YOUR FAVORITE 

PARTS OF YOUR HOME.

SIGN LISTING AGREEMENT. GET READY FOR THE 
MARKET BY FINALIZING REPAIRS AND BOOKING 

THE PHOTOGRAPHER.

THE LISTING DATE IS UPON US AND THIS WILL 
QUICKLY BRING SHOWINGS, REALTOR TOURS, OPEN 

HOUSES AND WEEKLY MARKET UPDATES.

ONCE AN OFFER COMES IN, WE WILL NEGOTIATE 
THE BEST POSSIBLE PRICE FOR YOUR HOME.

AFTER AN OFFER IS ACCEPTED, THE BUYER WILL 
HAVE A SET PERIOD OF TIME TO SATISFY CONDITIONS 

AND REMOVE SUBJECTS.

ONCE YOUR SALE IS FIRM, YOU ARE READY TO 
START PACKING!

Let’s 
Talk!

Price is
Right

Get 
Ready

Listing
Time!

Deal or
No Deal

Finalize 
the Dream!

Moving
Day!

03
NOT EVERY HOME NEEDS TO BE STAGED, BUT 

WHEN APPROPRIATE, WE HAVE FOUND THAT THE 
COST IS RECOUPED MANY TIMES OVER WHEN SOLD.

Is Staging 
Needed?

WE WILL EVALUATE YOUR PROPERTY USING 
COMPARABLE SALES AND LISTINGS IN YOUR 

NEIGHBOURHOOD.  WE WILL MEET BACK TO DISCUSS 
OUR PRICING AND MARKETING STRATEGY.



Curb Appeal

First impressions are key. The outward 
appearance and upkeep of your home will 
suggest to potential buyers how well the 
rest is maintained.

• Hire a landscaper to put finishing  
 touches on the garden
• Touch up chipping paint
• Clean moss off the roof

De-Clutter

An abundance of decorations and 
furniture, although well-suited to 
the home, can distract from key 
features; fireplace mantle, beautiful 
floors, etc. This is often apparent in 
pictures and can potentially deter 
buyers from even viewing the home 
- less is more.

Pre-Home Inspection

The more we can fix prior to the buyer’s 
home inspection, the more money we 
can keep in your pocket.

• Leaking faucets
• Basement dampness
• Drain tile inspection
• Furnace filters
• Test smoke detectors
• Fix that loose railing
• Seal tiles and re-caulk

Deep Cleaning

• Hire a cleaner
• Clean windows
• Polish floors
• Clean carpets
• Clean curtains  
 and blinds

Add Light

• Add additional  
 lighting
• Switch to  
 brighter bulbs
• Choose lighter  
 paint colours

Preparing Your Home to Sell



MEDIA KIT

Signage Home Staging 
when required

Professional Photography

Aerial Photos / Video
when required

Realtor™ and Personal 
Network of Buyers
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Floorplans

Virtual Tour / Video New to Market Mail-out Property Brochures

Internet Saturation Market Expertise Negotiation Expertise

O U R P R O F E S S I O N A L

MARKETING
S T R A T E G Y

Ranj 
Takhar HomeLife Glenayre Realty 

Co. Ltd. (Abbotsford)

778-549-7265
4ranjtakhar@gmail.com

Style 2 Storey w/Bsmt.

Lot 6,411 sf

Size 3,380 sf

Bedrooms 4

Bathrooms 3

12159 LINDSAY PLACE, 

MAPLE RIDGE
R2115551

– $739,000 –

Just Listed

Sterling Realty

FOR SALE



Milo & Michelle McGarry’s Marketing Plan

Full Colour Brochure and Virtual Video Tour 
Magazine quality booklet feature sheet, showcasing your home in high quality print. Gives 
your feature sheet a better chance of making it home with a buyer than the typical MLS 
printed feature sheet. Full video walk through of your home set to music will be included 
and seen on all websites and MLS. This is then posted to Social Media and You Tube

Local Exposure
• Open Houses can make your home more accessible to potential buyers
• Royal LePage Realtor Tour - so all the top agents in our office  can view your home and  
 promote to their serious buyers
• Design a colour property board of your listing to be displayed at the Royal LePage 
 Kiosk at Coquitlam Centre for thousands of people to view
• Design a second feature sheet to be electronically displayed in our local RBC branches
• Promote your home to our entire database of clients 
• Your home will be advertised in our “Home by Design” Magazine which is sent to our  
 entire client data base as well as select local businesses. 

Working Together as a Team
• Do a room by room walk through of your home with you to suggest any small changes  
 to make your home more marketable
• Bring in a professional home stager if needed
• Communicate the results of our activities to you weekly by phone
• Set you up on an auto email to receive daily, any new listings or sales in your  
 neighbourhood
• Follow up on all the salespeople that have shown your home for feedback
• Constantly update you to any changes in market conditions
• Meet with you once a month to give you a progress report on your home
• Represent your interests upon presentation of all offers and negotiate the highest  
 possible price for your home
• Handle follow up after the contract has been accepted on all closing procedures and  
 send all documents to your lawyer or notary

More Perks
• Complimentary handyman for an hour to fix any small items
• We will share our network of contractors and service providers
• Personal mortgage broker on our team to qualify potential buyers easily
• Complimentary boxes to help pre-pack and allow your home to shine



Testimonials
We worked with Milo to purchase our first apartment 7 years ago. We stayed in 
touch over the years so when we were looking to upgrade into a townhouse, we 
knew who to call. Milo’s honest approach is evident and he really helped us to 
understand the timing of the purchase and sale, identifying risks and benefits to 
various scenarios. In the end, we sold for our asking price and purchased our dream 
townhouse within a couple weeks. Thank you Milo for all of your guidance and 
professional advice! ~ Edward B.

Thank you Michelle for all that you have done for me and continue to do after I 
moved in. By far you are the best realtor I have worked with over the past 20 years. 
Thank you for your efficiency, patience, knowledge, kindness and especially your 
negotiating skills. ~ Delaine

I’ve used Milo to buy/sell my house plus buy a recreational property.  I’ve 
recommended him to colleagues and he just sold my dad’s place.  He’s an excellent 
realtor. ~ Rob R.

Michelle sold our home at a great price in a very slow market thanks to her tireless 
efforts and superb marketing. I would recommend her to anyone who appreciates 
top notch service and experience. ~ Karen & Greg

I have worked with Michelle to sell my last 3 homes in Coquitlam. I always felt that 
she put my interests first and really cared about getting me the top price for my 
home. I appreciate her extreme professionalism in dealing with people. ~ Cathy



Mortgage Broker - RBC
Barb McCaugherty
604.761.7565
barbara.mccaugherty@rbc.com

Painter
Scott Meredith
778.848.0492

Handyman
Wade Parrish
604.910.1216
brandwish@shaw.ca

Gutter Cleaning 
Pressure Washing 
& Window Cleaning
Clearview Home Services
604.944.9972

Home Inspector
Pillar to Post
Roger Rygg
604.462.7020
mapleridge.pillartopost.com 

Notary
Bart Aldrich
604.464.3136

Moving Company
Ontime Moving and Storage
604.505.0026
www.ontime-moving.com

Home Stager
Malika Smith
604.725.1543
UpStagedVancouver.ca

Electrician
Brent Treleaven
604.537.6707

Plumber
Aim Plumbing & Drain Cleaning
604.464.7988

Big Phils Rubbish Removal
778.892.4515

Roofer
All Seasons Roofing
604.591.3500

Lawyer
Spagnuolo & Company
604.527.4242
#300-906 Roderick Ave. Coquitlam
www.bcrealestatelawyers.com

The McGarry Network



We have proudly built our business 
over the last 30 years by putting 

our clients needs first.  

We will always work honestly 
and with integrity to find 

you the right home.

We are honoured to build lifelong 
relationships by making 

a difference in our clients lives!

Milo & Michelle McGarry
604.341.0062  |  604.838.2718       

milomcgarry@gmail.com
michellemcgarry123@gmail.com
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